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Call for new working group

Railway Lubricants

A feasible way of increasing the competitiveness of organisations is to offer a solution that
is based on customers’ needs, expectations and requirements. In this customer
perspective, the major incitement for choosing a solution (product, service or any
combination thereof) is the benefits that it can contribute to the customers’ value
generating process. Railway companies are looking for a problem free installation and
possibilities to accelerate implementation of a new rail lubricator or a better usage of the
old ones; look for solutions to increase the overall benefits of existing lubricators and new
lubricators if installed; find new ways to eliminate rail degradation and look for a product
and services that allow continuous improvement and productivity gain in rail wear.

We must look for solutions that deal with having a problem-free operation of rail traffic with
reduced cost for rail and wheel wear.
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